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Understand Corporate Gifting

Task

Learn what corporate gifting is: tools for relationship building, retention, branding, and celebrations.

Study how gifting has evolved (from generic gifts » customized, branded, sustainable solutions).

Identify Your Target Market

Task

List out potential customers: large corporates, mid-size companies, startups, and SMEs.

U

Identify decision-makers: HR, Admin, Marketing, Procurement.

Research whether corporates in your city entertain smaller/local vendors.

Define Your Niche

Task

U

Decide your gifting category: eco-friendly products, artisanal items, tech accessories, food hampers,
etc.

Align your niche with corporate needs (sustainability, branding, employee engagement).

Spot Client Pain Points

Task

Understand problems companies face: lack of uniqueness, delivery issues, personalization gaps.

Design solutions that save time, cost, and effort for corporates.
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Position Your Offering

Task

U

Create a professional catalogue or sample kit.

g

Highlight benefits, not just products (e.g., 'retain employees with meaningful gifts' , associate the gift

with employee achievement or company milestone achievement).

Don’t sound pushy — instead, solve their problem.

Choose Your Sales Approach

Task

Decide whether to sell directly to corporates or via resellers/aggregators.

g

For beginners: start with resellers to build experience, then approach corporates directly.

Follow the B2B Sales Cycle

Task

Identify target corporates.

Research their gifting calendar (festivals, onboarding, milestones).

Reach out with a value-driven pitch.

Send samples or a demo.

Close the order with clear pricing & timelines.

Deliver on time & maintain communication.

0000000

Collect feedback & upsell for repeat orders.

Get Your First Client

Task

Leverage personal/professional network for introductions.

Offer discounts/free trial samples to early clients.

Participate in exhibitions & networking events.

0000

Avoid common mistakes: unprofessional communication, poor packaging, missing deadlines.
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Build Trust & Credibility

Task
(] | Document small wins into case studies (photos, testimonials, before/after stories).
(] | Share success stories on LinkedIn, WhatsApp groups, and website.
(] | Collaborate with known brands to piggyback credibility.
Scale Smartly
Task

Standardize processes: pricing templates, catalogs, vendor tie-ups.

Invest in bulk procurement channels.

Automate invoicing, inventory, and delivery.

0000

Slowly expand beyond one city or one niche.

Pro Tips from the Masterclass

Task

U

Start small, but think long-term relationships, not one-time sales.

U

Creativity makes gifts memorable — don’t just sell products, sell experiences.

Document failures & successes — iterate your approach quickly.
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Thank you so much for choosing our checklist!
We genuinely hope it becomes your guiding star on your
exciting journey into the world of entrepreneurship.

Wish you All the Best for your journey! W,

Should you require any further assistance,
please feel free to reach out, and we will be
delighted to assist you!
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